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A Niagara-on-the-Lake-based 
real estate developer has alleged 
that the Town of Pelham engaged in 
a “corrupted” process by its acqui-
sition of land in East Fonthill, and a 
“potentially illegal” scheme to fund 
the transaction.

Rainer Hummel, a developer with 
some 30 years’ experience in Ni-
agara, and whose company is the 
fourth largest holder of East Font-
hill acreage, asserts that the Town’s 
2014 deal to purchase land from the 
Allen Group, a GTA developer based 
in Toronto, cannot be explained ra-
tionally.

Speaking last Thursday evening 
in front of Niagara Regional Coun-
cil, Hummel presented what he al-
leged was a timeline of transactions 
that suggested the Town sought to 
purchase land in 2014 from the Al-
len Group that the company did not 
actually own at the time. The Allen 
Group subsequently purchased the 
desired land in 2015—approximate-
ly eight acres— for about $225,000 
per acre. Within days, according 
to the timeline Hummel presented 
to Council, the Allen Group resold 
about three acres of the land to the 
Town of Pelham for $928,000 per 
acre.

“That’s more than any piece of 
property has ever been sold for in 
the regional municipality of Niaga-
ra,” said Hummel. 

“It looks to me nothing more than 
a backdoor way of bonusing a devel-
oper.”

Bonusing, or off ering municipal 
incentives to developers, is illegal in 
Ontario.

Hummel listed four other prop-

erties adjacent to or near the 
$928,000-per-acre parcel, stating 
that his company bought the lots as 
recently as seven months ago for an 
average of about $160,000 per acre. 
All were fully serviced lots.

The East Fonthill land purchased 
by the Town, he said, was “in the 
middle of nowhere,” and lacked all 
services.

Furthermore, the funding mech-
anism used to buy the parcel was 
the product of a scheme that saw 
the creation of development charges 
credits, valued at some $3 mil-
lion dollars, to trade for the land, a 
practice that Hummel describes as 
“potentially illegal” and likened to 
printing money “in the basement.”  

Hummel asserts that in June 2016 
his fi rm was approached by the Al-

len Group with an off er to buy ex-
cess development charges credits 
at a fi ve-percent discount. When he 
sought clarifi cation from Pelham 
Town Hall on an unrelated matter, 
he said that an off hand conversa-
tion about the development charges 
credits with CAO Darren Ottaway 
was not enlightening. Accord-
ing to Hummel, Ottaway   asserted 
that, "There’s special ways that we 
sought legal counsel, and, appar-
ently, there is ways that you can do 
this, and our lawyer said that it was 
fi ne.”

After Hummel raised his ques-
tions last summer, the Town halted 
the reselling by buying back cred-
its remaining in Allen Group hands, 
asserting that accounting for them 
inside Town Hall had become a lo-

gistical problem.
Hummel’s presentation to Council 

nearly wasn’t heard. By employing 
parliamentary maneuvers, May-
or Augustyn repeatedly attempted 
to block Hummel from speaking, 
moves ultimately shut down by Re-
gional Chair Alan Caslin on advice 
from the Clerk.

After the meeting, Augustyn said 
that the issues raised by Hummel 
had already been addressed by the 
Town.

“It’s in our 335-page response and 
it was raised at the Audit Commit-
tee and it was answered,” said Au-
gustyn. “So we’ve debunked those 
myths already. All this stuff  is just 
somebody trying to dress these 

Developer: East Fonthill process "corrupted"
Presentation to 

Regional Council 
raises fresh concerns; 

Baty calls 
for forensic audit

Rainer Hummel, right, waits to speak before Regional Council last Thursday while Pelham Mayor Dave Augustyn, left, 
makes one in a series of unsuccessful attempts to prevent Hummel's presentation from being heard.   NATE SMELLE PHOTO   
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LET’S TAKE A WALK.
It’s early in the morn-
ing, at Pelham Centre 

School, and the building is 
a week from retirement. It 
doesn’t look to be fading: its 
facade is as smart as ever, 
and you get a grim sense 
that the structure itself is 
the only one unaware of its 
own impending expiration. 
A pine has been allowed 
to grow up and cover the 
name, but there has been 
a school here since before 
the U.S. Constitution was 
signed, and it is unlikely 
anyone will mistake this 
place for anything else.

Now is the best time to 
visit. The new sun squeezes 
slants of light through gaps 
in the trees, projecting leafy 
patterns on the asphalt, and 
the parking lot is empty 
save for the cars of the most 
devoted teachers. The stu-
dents are still in their buses, 
lapping the neighbourhoods 
picking up classmates. In 
a few minutes until they’ll 
be deposited here, at fi rst 
walking to the doors, then 
running after their friends, 

Pilgrim at
Pelham
Centre

As elementary 
school closes, a 
former student 

takes a last look
BY SAMUEL PICCOLO 

Special to the VOICE

See COLUMN SIX Page 8
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same issues up in a diff er-
ent way and present it at a 
diff erent venue, which is not 
the right venue. We’ve an-
swered all these questions, 
and our auditor has an-
swered all these questions. 
It’s standard operating pro-
cedure with growing mu-
nicipalities do these types of 
things.”

Pelham’s other Regional 
Councillor, Brian Baty, dis-
agrees.

“The presentation made 
at Council contains dates, 
specifi c addresses, fi nancial 
data and questions  over lack 
of public documents that are 
cause for concern,” Baty said. 

“They are more clear 
than the ‘whereas’ claus-
es in Councillor Barrick’s 
motion. Despite a 300-plus 
page document prepared by 
the Town and a ‘Meeting of 
Experts’ to rebut concerns, 
it is clear that the issue has 
not concluded. It is not the 
place of the Region to re-
solve this matter. It is time 
that the Mayor and Council 
initiate an independent fo-
rensic audit to support or re-
fute these allegations and to 
make public all related sup-
port materials.”

Also speaking after the 
meeting, Hummel asserted 
that the turnover rate among 
Town staff  is a warning sign.

“How do you go through 
four or fi ve planning direc-
tors, or senior planning peo-
ple in fi ve years? How do you 

go through four or fi ve fi -
nance people? They’re either 
fi red or they quit. There’s 
a reason for that. Where is 
the problem? The question 
always is, what’s the com-
mon denominator? In Pel-
ham, you see these strange 
transactions and then all of 
a sudden you see somebody 
being fi red who’s in fi nance 
and then you see a strange 
transaction and you see 
somebody quitting.”

Through its Public Rela-
tions and Marketing Spe-
cialist, Marc MacDonald, the 
Town of Pelham released a 
statement last Friday, read-
ing in its entirety:

“Town Council has taken 
these type of questions very 
seriously since they fi rst 
arose at the end of March. 
Council, staff , industry, and 
legal experts have reviewed 
and addressed these same 
claims in public meetings, 
presentations, and in the 
compilation of our response 
documents. These docu-
ments serve as the Town’s 
offi  cial response, and those 
with outstanding questions 
are encouraged to consult 
them. The Town’s lawyers 
are reviewing Mr. Hummel’s 
presentation to Regional 

Council. Town Council will 
consider all next steps, in-
cluding potential legal ac-
tion.”

The implied lawsuit threat 
is something that Hummel 
says he’s heard before, as-
serting that a Town employ-
ee contacted him to say that 
they had been threatened 
with a suit if they spoke out.

“Why does somebody have 
to be sued for speaking?” he 
said.  

“Whistleblowers, when 
they see something wrong 
they should have the abil-
ity to speak up. I mean I’ve 
paid the price for speaking 
up against Pelham. I’ve had 
every development applica-
tion I’ve put forward turned 
down. So, there is a price 
to pay for it. But, you know 
what, I’ve been doing this a 
long time and I’ve got a lot 
of land, so if I put Pelham 
on hold for 10 years it’s not 
going to change my life any.”

Hummel expands on his ex-
perience with Pelham in an 
extended interview this week, 
starting on page 3.

See also the sidebar, "Anat-
omy of a deal," page 17, for an 
analysis of the appraisal meth-
od used in East Fonthill.

Two of elev-
en slides 

presented 
to Regional 
Council last 

Thursday 
by Rainer 
Hummel. 

SUPPLIED 

GRAPHICS   

How do you go through four or fi ve planning 
directors, or senior planning people, 

in fi ve years?

ALLEGATIONS
continued from Page 1

Once in a while PERFECTION comes along. Well, wait no 
more! With over 2000 sq ft of finished living space this 
home is packed with pizzazz. Enjoy the large picturesque 
lot with in-ground pool, new privacy fence, freshly paved 
driveway and professional landscaping. Inside, be wowed 
from the entry as you enjoy a brand new open concept 
living room/dining room/kitchen. The custom kitchen has 
loads of cabinets, granite counter-tops, and brand-new SS 
appliances. Retreat to your backyard oasis from your garden 
door in your kitchen and take a dip in the large pool. There 
are 3+1 bedrooms and 2 brand new baths. Downstairs 
enjoy your new family room with gas fireplace and wet bar. 
This home is priced to sell at $633,000. Come and see this 
amazing home! www.18stella.com

18 STELLA ST., FONTHILL  $633,000OPEN HOUSE
Saturday & Sunday

2pm - 4pm
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 The Conversation
A whistleblower blows
In extended interview covering 
a range of East Fonthill issues, 
Rainer Hummel drops the gloves 
and comes out swinging
BY DAVE BURKET 
VOICE Publisher

Hummel’s aircraft hang-
er-like office is separated 
from a corridor by a glass 
wall that extends several 
meters to an open ceiling. 
Exposed wood beams dis-
creetly suggest that winter 
heating bills are no object. 
On Hummel's desk, five 
monitors are arrayed in an 
arc, Mission Control-style. 
Tasteful art hangs on the 
walls. Retro toys shine un-
der halogen lighting in a 
glass display case. We sit at 
a conference table cluttered 
with reports and charts—
many of them related to East 
Fonthill. Out in the corridor 
a regal animal the size of a 
small mountain lion keeps a 
wary eye on me through the 
glass wall. Later I learn he’s 
an F2 Savannah cat, a cross 
between a wild African ser-
val and a domestic cat, and 
his name is Mallee. Mallee 
knows a commoner when he 
sees one. Worse, media.

The 55-year-old Hum-
mel’s wealth, accumulated 
over decades of business 
ventures, is evident both in 
his office furnishings and 
his personality. His casual 
style and an open-necked 
shirt don’t disguise some-
one accustomed to seeing 
orders followed, fools shown 
the door. If the line between 
confidence and arrogance 
is fuzzy, in Hummel both 
traits are woven together 
like 600 thread count linen. 
He holds nothing back on 
the problems he perceives 
in the East Fonthill project, 
and inside Pelham Town 
Hall.

The following has been 
edited for clarity and brev-
ity, with some answers con-
densed or merged.

All right, so starting from 
the ground up here, you’re 
not a resident of Pelham. 
You're not a councillor. 
You're not an elected official 
of any kind. What prompted 
you to want to appear before 
Regional Council to make 
your presentation? 

Well, it's a combination 
of things going back a lit-
tle over a year. And it orig-
inally started with my being 
approached by a represen-
tative of Fonthill Gardens 
[a subsidiary of the Allen 
Group, a GTA commercial 
developer] quite enthusias-
tically selling development 
charges and all the vari-

ous benefits that go with it. 
And I know the Act reason-
ably well, mainly because I 
fought against development 
charges escalating as quick-
ly as they have. 

This is the Municipal Act? 
The Municipal Act, yeah. 

And I just said, "You can't do 
that." "Sure. We have them. 
We got development charges 
in exchange for property. 
And we have way, way more 
development charges than 
we can ever use, so we're 
selling them. And you get 
a five percent discount, and 
you get free security fees 
and free park fees." Again, 
I said, "You can't do that." 
And that got me to think-
ing, so the conversation 
just ended at that point, and 
then I asked a few friends 
in the building community, 
"You ever heard of this?" 
And they said, "Yeah, we 
bought some." "You did?" 
I said, "Do you not think 
there's something wrong 
with that?" "No, not really. 
I don't know. I saved my-
self a pile of money." But all 
right, so— and that's what 
led into other conversations, 
and I just kept asking ques-
tions. And then, a number 
of other things happened 
that really concerned me. 
One was the construction 
of Summersides Boulevard. 
The Town did a really good 
job buying two parcels, or 
expropriating, two parcels 
of land on Station Street. 
Now they maybe overpaid a 
little bit for them, but it was 
a very, very smart move.  I 
have to give credit, they did 
a good job with that. But the 
rest I don't understand. The 
rest of the road, the devel-
opment community would 
have to build and give to 
the Town, give them the 
land and give them the road 
[anyway]. 

That's mandated under 
the Municipal Act. 

Yeah, absolutely. On the 
site of a development, the 
developer must build the 
road, give the Town the 
land, construct it to a spec-
ification that's dictated by 
documents from the prov-
ince. It's called an “urban 
section”—a standard sec-
tion of hollow road is built 
with sewers and water and 
all the rest. If the Town 
wants something differ-
ent, we still have to build 
it but they have to pay the 

difference between urban 
section and whatever they 
want.  All of a sudden, the 
Town has all this land for 
this massive road, which is 
one thing I started ques-
tioning, but then they start-
ed building the road. And 
that's when the developer in 
me came up and said, "Hold 
on a second. First, how can 
you build this multi-million 
dollar road that you don't 
have to build, the developer 
has to build? Second, how do 
you know what connects to 
it? I own the property that 
abuts it. Other developers 
own property that abuts it. 
You have no idea what our 
plan is going to be. You have 
no idea how many houses 
we're putting in, how big 
the sewer has to be, how big 
the water line has to be." At 
the end of the day, this bus 
is driven by town council on 
behalf of the taxpayer and 
if they want to drive that 
bus into a wall, is it any-
body else's problem to tell 
them to stop?  Summersides 
Boulevard is a train wreck. 
No one in their right mind, 
no one in their right mind 
would build something like 
that. 

And this is important 
because the road will— if 
those connections aren't 
made when the road is first 
built—the road will have to 
be basically ripped up— 

Completely torn up. 
—to add the connections 

later. 
Completely torn up. From 

my way of thinking, unless 
they magically invented a 
new way of land develop-
ment, that entire road will 
have to be completely ripped 
up. So that tells me it's built 
only for one reason, a polit-
ical reason. Because there's 
no engineering, no planning 
reason that you would ever 

build that road.  I think it 
was built because it was a 
political promise made at 
the last election that, "I'm 
going to have this done. So 
come hell or high water, this 
is going to get done regard-
less of what the cost is to 
the taxpayer." The prudent, 
judicious use of tax dollars 
is one of the primary re-
sponsibilities of our elected 
officials. You want to build 
monuments to your ego and 
build ice pads and commu-
nity centers that nobody can 
afford—if people are dumb 
enough to vote for them, 
then that's fine. That's what 
the people voted for, that's 
what you're going to get. 
[Mayor Augustyn] promised 
that and he's delivering on 
what he promised. I don't 
have a problem with that. 
Do I think it makes finan-
cial sense? No, but that's 
beside the point, that's what 
people wanted. But this, I 
don't believe the people are 
prepared to pay two-and-
a-half million dollars for 
something that doesn't need 
to be bought or doesn't need 
to be paid for. 

Let's back up a little bit. 
Did you go to the Town after 
you were approached with 
the development charge 
credits, the offer to buy 
them, did you approach the 
Town to ask what was hap-
pening? 

Not directly. I was in a 
conversation over another 
matter with the municipali-
ty. It was a planning-related 
issue. It involved the CAO, 
the director of planning, 
and some junior planners, 
and some of my staff, and 
we were trying to find some 
solutions. In the course of 
that conversation, the CAO 
sat beside me and I asked 
him, just off-hand during 
part of the conversation, "I 
don't understand this. How 

does this work? I've nev-
er heard of that before and 
I don't even think you can 
do that," and he turned the 
page. He just changed the 
subject. 

He didn't respond in any 
substantive way? 

He kind of said, "Well, 
no. There's special ways 
that we sought legal coun-
sel and, apparently, there is 
ways that you can do this, 
and our lawyer said that it 
was fine." Now I know the 
Town's lawyer, and I know 
him because he's also Niag-
ara-on-the-Lake’s lawyer 
and I've known him for 25 
years. Very conservative. 

This is Callum Shedden. 
Callum Shedden. I know 

Callum to be a lawyer, mu-
nicipal lawyer, who doesn't 
care what the staff think 
and he doesn't care what 
the council thinks. He 
only cares what's good for 
the taxpayer, the Callum I 
know, his concern is what's 
right for the taxpayer. So I 
thought to myself, there's 
no way that this is Callum 
Shedden. It just didn't add 
up. And I made a few inqui-
ries and apparently there 
was a different lawyer used 
for that, and I don't— I 
don’t know who he is. I don't 
know anything about him, 
but apparently the Town 
used a different lawyer for 
their background informa-
tion on that. 

That does not necessari-
ly explain why you've con-
tinued to push with your 
objections to the point 
that you wanted to appear 
at Regional Council. Any-
one looking at this has to 
ask, what are your motiva-
tions? Do you have some-
thing personal— a personal 
grudge against the Mayor 
or Town Council? 

I don't. I don't know the 
Mayor at all. I don't know 

the guy and don't care. I 
don't know a single council-
or. If one walked up to me, I 
couldn't tell you if they were 
one or weren't. I've just ba-
sically sat back and let these 
guys play developer with 
taxpayer's money designing 
this thing. And I've said all 
along this is the stupidest 
thing I've ever seen. But, 
you know what? It's not my 
job to educate these guys. If 
they want to be dumb with 
taxpayer's money, that's not 
my problem. But that's not 
the issue. What happened 
was, I was asking questions 
about this. I was asking 
questions about this with 
builders, the business com-
munity, the Niagara Home 
Builders Association. If you 
talk to any builder, devel-
oper, they'll all give you the 
same answer, "You don't 
rock the boat because, all 
of the sudden, your projects 
will get stalled or your files 
will get lost." 

You're talking about Pel-
ham specifically? 

No, any municipality. It's 
not just Pelham. If you, as 
a builder, you start rocking 
the boat, your projects ar-
en't going to move along too 
quick. And it's very easy to 
do because nobody's paper-
work is 100%. A town can 
find a hundred reasons why 
not to do something and 
only two why to do it. So we 
all know that. But I was ask-
ing a lot of questions behind 
the scenes, and I was cer-
tainly having several con-
versations with the repre-
sentative of the Allen Group 
about other related things. 
But I was getting back to, "I 
don't understand a whole lot 
of the stuff that's gone on 
here." And then what ended 
up happening was one of my 
projects was ready to move 

If you talk to any builder, developer, they'll all give you the same 
answer, "You don't rock the boat because, all of the sudden, your 

projects will get stalled or your files will get lost."

Hummel Properties headquarters, in St. Davids. 							        VOICE PHOTO   

O
N  T H E  D A Y  B E F O R E  T H E  S T A R T 
of the Canada Day long weekend, Rainer 
Hummel greets me in his headquarters’ 
reception area with an offer of coffee, then 

goes off to punch buttons on a sophisticated ma-
chine to make it happen. The building is empty—
staff sent home for an early start to the holiday. 
And what a building it is. Originally a century-old 
canning factory, Hummel bought out his partner’s 
share in the St. David’s structure to save it, to prove 
that there was unique beauty hidden under the ev-
eryday ugly. 

Rainer Hummel.  SUPPLIED PHOTO   

See CONVERSATION Page 7
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D&L Small
Engine
Repair

NEW LOCATION!
509 Webber Road (near Poth), Fenwick
Mon-Fri: 9 to 5, Sat: 9 to 1   905-892-0185

dlsmallengines@gmail.com

Now ready to service your mowers, 
tractors, trimmers, and other equipment.

FAST SERVICE—Usually within a week
NEW LOWER PRICING
Lawnmower Tune-Ups
starting at $79.95

PLUS PARTS
PICKUP & DELIVERY 
ONLY $20

SERVICE FOR 
ALL MAKES 
AND MODELS

AUTHORIZED DEALER
Made in Brillion,

Wisconsin since 1933

forward, a smaller one, and 
all of a sudden it was fraught 
with problems, problems I 
would've never had other-
wise, never had before. And 
also I'm being turned down 
for the simplest, simplest 
things that simply don't get 
turned down, approved five 
times in the last week and 
all of the sudden my name's 
on the application and I'm 
turned down. So I file an 
Ontario Municipal Board 
appeal, then I file anoth-
er Ontario Municipal Board 
appeal. Now I'm going to be, 
in another week or two, or 
a month, we'll be filing our 
third OMB appeal. So I'm 
stalled, so— 

And you think this is 
because you've rocked the 
boat? 

Yeah, I think this is— I 
mean, this is my assess-
ment. I may be complete-
ly wrong, what do I know? 
But it's just odd that all of 
a sudden— this is not our 
first rodeo. Our company's 
been doing this a long time. 
We're reasonably good at it. 

How long have you been 
in business? 

Telcon Datvox I started 
when I was 20 years old. I've 
been there for 35 years, and 
we have just over a hundred, 
a hundred and five, employ-
ees there. There's 17 compa-
nies in our portfolio. So one 
of our companies, Humboldt 
Properties, does land devel-
opment. We've been doing 
that since 1988, and we've 
done projects through-
out the Niagara region and 
Hamilton, and we own a fair 
bit of land here in St. Da-
vid's, in Fonthill, in Pelham. 
And we've owned this for a 
long time. We've been in-
volved probably 10, 12 years 
ago in acquiring land in Pel-
ham when the new second-
ary plan came out. And it's 
been a very frustrated pro-
cess, simply because what 
it's taken Pelham 12 years to 
do, every municipality can 
do in two. They've just frit-
tered away time and money, 
and it's—

What are the delays?
Micro-management. It 

is absolute micro-manage-
ment. Not letting people do 
their jobs. That's why you 
have this massive turnover 
of staff in this communi-
ty because there's constant 
interference in the process, 
because people are building 
monuments to their own 
egos with other people's 
money. 

Who's interfering?
The Mayor interferes and 

certain councils interfere, 
but the Mayor— no one 
can do anything without 
the nod of the Mayor. So if 
somebody breaks the tip of 
their pencil, they sit there 
and wait for the Mayor to 
come in. It's absurd. [So] 
all of a sudden, we couldn't 
get anything done. And 
the director of planning at 
the Town of Pelham—the 
Town's very, very fortunate 
to have Barb Wiens as the 
Director of Planning. You're 
very lucky to have her. She 
was a huge loss to us in Ni-
agara-On-The-Lake. She's a 
very, very solid, very hon-
est, honest planner. I don't 
think she'll last there. We've 
always had a working re-
lationship to come up with 
great solutions. She came 
up with a brilliant one on 
my project that solved ev-
erything and wrote a report, 

a planning impact analysis, 
that was, frankly, brilliant, 
and presented to council. It 
was turned down cold with 
absolutely no reasoning 
that made any kind of sense 
whatsoever. It was a bril-
liant, brilliant solution that 
their staff came up with 
and, I think, this Ms. Han-
na, Julie Hanna, who's now 
apparently left the Town, 
she was part of the cre-
ativity behind that together 
with the director, and it got 
turned down. It makes no 
sense. That's when I said, 
"All right. Now somebody's 
playing games with me." So 
I let it be known, "Are you 
picking a fight with me?" 
And— 

How did you let it be 
known? 

I told the planning staff, 
"Are we going to war here? 
Is this what this is about? 
Does somebody want to pick 
a fight with me? Because 
ask around, you really don't 
want to do that because I 
don't back down. I'm not a 
builder who's afraid. I've 
been doing this for 30 years. 
I'm conservative, I'm care-
ful with my money, I— 

And what was their an-
swer? 

It got turned down. Should 
it have been turned down? 
Don't know, probably not, 
certainly not from a plan-
ning principle it shouldn’t 
have been. 

That's what planning 
staff were telling you?

Yeah. It wasn't the di-
rector of planning but I'm 
not going to say who. But 
yeah, it shouldn't have been 
turned down. And there is 
an email that said, "The 
Mayor came down and told 
us not to do it this way. 
That's not what he wants. 
Change it." And in profes-
sional credentials, when 
you have an opinion and you 
believe in something, that's 
what you write down. And 
when a politician walks in 
and says, "That's no longer 
your opinion, this is," pro-
fessional people, certainly 
those with higher levels of 
integrity, say, "No. Not go-
ing to do that." And in this 
particular case, this was an 

individual who probably felt 
a considerable amount of 
pressure and correctly sent 
our staff an email and said, 
"Sorry, but we've been told 
we're not allowed to do it 
this way." And that's when 
I knew. 

Is that person still work-
ing at the Town? 

Recently left. By the way, 
a brilliant young planner, 
going places. 

So, moving along a lit-
tle here, your main bone 
of contention at Regional 
Council was the valuation 
placed on property ac-
quired by the Town from 
the Allen Group, $928,000 
an acre. The appraisal that 
we've seen, after getting it 
through [a Freedom of In-
formation request], was 
a little over $1 million an 
acre, and this was bumped 
back by the peer reviewer 
who, at this point, has de-
clined to be identified. This 
raised red flags for you. 

Huge, huge red flags. At 
first, I didn't believe the 
number — it was so high 
— and I think I shared that 
with a number of people. I 
think the number is ridicu-
lous. I couldn't actually be-
lieve it until it was actually 
confirmed. And that was 
confirmed very recently, like 
in the last four weeks. And 
that's when I said, "That's 
enough. I've heard enough 
now. I want to know, who 
do I see about this?" And my 
initial reaction was the Om-
budsman of Ontario, which 
I did contact to determine— 
and it's really not necessar-
ily their jurisdiction. I know 
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What it's taken
 Pelham 12 years to 

do, every 
municipality can do 

in two
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from a debenture that was 
done for the town of Niaga-
ra-on-the-Lake—I think we 
have a three-and-a-half-
million dollar debenture—
it was underwritten by the 
Region. The Region, in a 
sense, co-signed the loan. 
And that's when I thought 
to myself, "Well, the Region 
is the one who co-signed 
this loan." So I called up 
the Region and said, "You 

guys co-signed this loan." 
"No, we actually borrowed 
the money on behalf of 
Pelham. We borrowed. We 
borrowed on behalf of Ni-
agara-on-the-Lake, all the 
other municipalities. So it's 
our loan." And that's when 
I'm like, "Okay. You bor-
rowed the money, do you 
know what it was spent on?" 
And so I queried several 
members of Regional Coun-
cil. "Do you guys even know 
what this money was spent 
on?" "Yeah, it was spent 

on the community center." 
"No, it wasn't. Part of it was, 
but part of it wasn't."  I said, 
"I'm telling you that they 
had to pay this money back 
somehow." I looked at [Pel-
ham’s] statements. My ac-
counting staff did, and said 
they didn't have any money. 
They had half a million dol-
lars. 

When you say, "Pay it 
back somehow," you're re-
ferring to the buyback of 
development charges cred-
its that had been traded for 
the land valued at $928,000 
an acre.

Yeah, when the [devel-
opment] community was 
out buying these develop-
ment charges, people start-
ed raising the red flag. And 
I'm not the only one frankly. 
The Niagara Home Builders 
Association, "Wait a min-
ute. You can't do this." So it 
wasn't just me. There were 
other people in the build-
ing community and devel-
opment community.  So it 
wasn't just me, but it was me 
who had a bee in his bonnet 
because all of a sudden I'm 
the so-called whistleblow-
er, and all of a sudden ev-
erything I'm doing is being 
turned down. So yeah. Was 
I motivated by something? 
No question. Absolutely I'm 
motivated by something. 
You attack me. You drop the 
gloves. We're going toe-to-
toe. It's that simple. It's that 
simple. 

So the actual valuation— 
you've seen the appraisal. 
There is something called 
an “extraordinary assump-
tion” that is an integral 
part of the number. Have 
you seen something like 
this before? 

I have actually. Extraor-
dinary assumptions can be 
put into appraisals, and the 
reason is an appraiser is a 
professional. So they have 
professional liability errors 
and omissions insurance. 
If they're going to make 
a statement about some-
thing, and it is outside of 
what they normally would 
see, and they're not certain 
what their appraisal is being 
used for, they will include 
the clause “extraordinary 
assumptions.” And in this 
case, the extraordinary as-
sumption was that the en-
tire property is completely 
developed, serviced, indi-
vidual lots. That's what it's 
worth. And— 

So just to be clear, the as-
sumption here is that, in-
stead of empty land— 

In the middle of nowhere. 
 —in the middle of no-

where, these are now in-
dividual lots that have al-
ready been supplied hydro, 
water— 

Sewer, roads, streetlights. 
Sewer, everything, cable 

TV, whatever. 
They're construc-

tion-permit-ready. 
Ready to be handed over 

to a developer to build 
houses. 

And actually the way the 
appraisal’s written, it says 
the day before the building 
permit is issued. That's how 
it's written. So— 

Why is that important? 
So the appraisal in this 

case appears to me to be 
more an appraisal being 
done for the purposes of 
a builder paying his park 
dedication fee to the Town, 
not what the land is worth. 
I've seen this before, but not 
used for this purpose. 

“This purpose” being? 
Park land. Park dedi-

cations are actually done 
completely differently.  A 
park dedication appraisal is 
done the day before the de-
velopment is approved, so 
it's still raw land. There's 
nothing on it, and then you 
have to deduct the cost of 
the development to that 
point, the paperwork. That 
gets deducted. So lets say a 

piece of park land is worth— 
the day before the develop-
ment's approved, it's worth 
$200,000 an acre. Now you 
deduct the cost of bringing 
it to that stage, which is 
about $30,000 an acre. And 
then, believe it or not, you 
deduct the developer's prof-
it. The developer's profit on 
a project like this is about 
15%. So then you take an-
other $30,000 off. So now 
you come to $140,000. That's 
the value of the land for the 
park dedication purposes, 
and that's what we pay on. 
They’ve reversed this.

So this appraisal com-
pletely throws that out the 
window? 

It's total and utter non-
sense. 

From a layman's per-
spective— and that's very 
much what I am. For our 
readers who look at this and 
say, "Wait a minute. This 
is an appraisal based on a 
situation that doesn't exist. 
It's as if we said, 'Come in 
and appraise our house, but 
assume that we've added a 
story. We've added a pool. 
We've added a tennis court, 
and we have a helicopter 
landing pad in the back. 
Now tell us what our house 
is worth.'" Isn't that what's 
happened here? 

Actually, yes, in one way, 
you could us that analogy. 
The accurate analogy is: I 
have a pile of glass. I have 
a pile of plastic, and I have 
a pile of steel. These things, 
all manufactured, are a 
new Mercedes. What's the 
value of a new Mercedes? 
$140,000. But I have a pile 
of $300 worth of glass, $500 

worth of plastic, and $900 
worth of steel. That's what 
I have. They're not a Mer-
cedes. All those components 
could be made into one, but 
they're not. It's just a pile of 
junk, and until you make the 
Mercedes, there's no value 
to it. The Town paid for a 
complete, ready-to-drive-
down-the-street Mercedes, 
and all they got was a pile of 
junk. A pile of plastic, steel 
and glass. That's the anal-
ogy. 

In front of Regional 
Council, you theorized that 
the only reason you could 
come up with that the deal 
was done this way was as, 
I think you phrased it, as 
a “backdoor bonus” to the 
developer. Could you clarify 
that, expand on that a little 
bit? 

Well, bonusing is where a 
municipality wants to en-
tice a particular individual, 
a company, to come to their 
community. It's called bo-
nusing. It's illegal. Bonus-
ing is, "I want GM to come 
to Niagara-on-the-Lake. 
I don't want them to build 
in Niagara Falls. I'm going 
to offer them free property 
taxes for 10 years." That's 
bonusing. "I'm going to of-
fer to build them a road. I'm 
going to give them $100,000 
towards their first foun-
dation." That's bonusing. 
Ontario doesn't allow that 
so communities don't pit 
against one another, and 
it's a good law. Its been 
around the books for de-
cades. It's not legal. And the 
reason I speculate bonus-
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Absolutely I'm motivated by something.
You attack me. You drop the gloves.

We're going toe-to-toe. It's that simple.
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ing, is because of who the 
developer is. It's the Allen 
Group. They're great people. 
They're a great development 
company. David Allen is a 
man of— I don't know him 
personally, but his reputa-
tion has no blemishes. He 
has a tremendous amount of 
integrity. A very close friend 
of mine is a close friend of 
his, and when he tells me 
this is an absolute gentle-
man, I believe it. David Al-
len would never do some-
thing like that untoward. 
He just wouldn't. He doesn't 
need to. 

Then how do you explain 
what's transpired here? 

If, politically, somebody 
is motivated to have some-
thing happen and a busi-
nessman says, "It doesn't 
make sense to me at this 
point in time," and then 
somebody makes it make 
sense— 

In other words, you're 
talking about an offer too 
good to refuse. 

An offer too good to re-
fuse. And every business 
person, developer, does 
nothing illegal for cutting 
the best deal you can. If you 
can out-negotiate the idiot 
on the other side, you win. 
They lose. There's noth-
ing illegal, there's nothing 
wrong with that. If it was me 
in David Allen's shoes, I'd 
have done the same thing. I 
would have cut that deal in 
two seconds flat. My job is 
to get as much as I can for 
myself and my sharehold-
ers. If you've got a council 
that's too stupid or too blind 
to understand what they're 
doing, and you take advan-
tage of them, there's noth-
ing wrong with that. There's 
absolutely nothing wrong 
with that— 

From a business perspec-
tive, you're saying. Morally, 
maybe it's not so hot. 

Even morally. Their re-
sponsibility is to take care 
of business on behalf of the 
taxpayer. If they want to 

build a monument to their 
ego and want to use the tax-
payer's money to do it, and 
you could take advantage of 
that, it's not your problem. 
It is not your problem to be 
the moral compass of the 
elected officials. It isn't. 

Even at the risk of be-
ing the recipient of a bonus 
that's not permitted under 
provincial law? 

It is not illegal for me to 
take it. It's illegal to offer it. 
That's what the law says. If 
somebody wants to build me 
a road to my new factory, I'm 
not going to say no.  A mu-
nicipality wants to upgrade 
its infrastructure—which is 
what's happened here. The 
municipality decided to up-
grade its infrastructure. 

I think a lot of people will 
be shocked to learn that it's 
illegal to offer but not ille-
gal to accept. 

Yep, it's true. The laws 
are funny in that respect. 
Because the businessman 
is simply cutting the best 
deal he can for his compa-
ny. And a municipality has 
to operate in the best in-
terest of the taxpayer. And 
that means they have rules 
and regulations that they 
have to follow. That rule 
and regulation doesn't ap-
ply to the developer. We can 
cut the best— we're private 
enterprise, we can cut the 
best deal we can. And if the 
municipality is, I'm going 
to use a word, unfortunate-
ly, that doesn't maybe nec-
essarily apply, but stupid 
enough to make a deal like 
that, I have a 100% right to 
take advantage of it. 

In front of council, you 
said this was either the 
most corrupted process 
you’d ever seen, or the stu-
pidest. 

Yeah, one of the two. And 
that the question actual-
ly I'd like to ask the Mayor, 
which is it? Because there's 
no other explanation. This 
is either the stupidest pro-
cess I've ever seen some-
one go through or the most 
corrupted process I've ever 
seen someone through. 

Have you attempted to 
contact the Mayor direct-
ly? Or has he reached out to 
you? 

No. 
How about David Allen, 

from the Allen Group? 
I did receive a telephone 

call from a representative 
from the Allen Group about a 
month ago, asking me what 
the hell I thought I was do-
ing, and would I please back 
down? And I said no. 

Any other contact since 
then? 

No, I expect to hear from 
their lawyers, but I hav-
en't said— I've vetted this 
through my attorneys, and 
I haven't said anything, in 
my opinion, that constitutes 
anything other than the 
facts, so bring it on. Third 
point was the math. So 
when the Town went to bor-
row the money or asked the 
Region to borrow the money 
on their behalf, the Region 
obviously want to know, 
"Well, what's your budget? 
And in that, the Town chose 
$12 million coming from 
the development charges, 
and when I saw that— it 
didn't hit me at first, until 
I thought, $12 million? I re-
call Pelham’s development 
charges being like, thirteen 
or fourteen hundred dollars 
for recreation. How the hell 
can they get to $12 million? 

That's a fixed fee, it 
doesn't depend on the value 
of the house or the proper-
ty? 

It's a fixed amount, and 
so that's when I looked it 
up, and I realized I was 
actually wrong. That the 
amount was—.  The amount 
was originally— let's just go 
to their own bylaw. Where 
did I have that?  Sorry, here 
it is.  So you can see here, 
the Parks and Recreation in 
2004 was $1,250 per home 
being built. In 2008 it went 
to $1,600. And then, re-
cently, they changed how 
they deal with it and they 
call it something different. 
So when they changed the 
schedule in 2014— 

We're looking at by-

law 3527, 2014 schedule of 
Town-wide development 
charges. 

Right. So when they 
changed in 2014, they sepa-
rated out outdoor recreation 
from indoor recreation. Be-
fore, the two were combined 
and it was $1,400. It went 
from $1,400 to $2,609 plus 
$1,011. So it went to $3,600 
from $1,400. So the Town 
already doubled the amount 
that they charge for recre-
ational services and they 
— you've got to give them 
credit how they did it — 
they split it out. But indoor 
recreational services, they 
can collect $1,011 per house. 
That's it. That's to build 
arenas and community cen-
ters and washrooms and 
structures that have indoor 
facilities. 

Can't be used to buy land? 
Can't use it to buy land. 

That's park dedication. 
That's something entirely 
different. It's not on this. 
It's not part of the devel-
opment charges. Devel-
opment charges, by law, 
cannot be used to buy park 
land. The Act is very clear. 
So the Town showed in its 
budget $12 million to build 
their recreational facility. 
At $1,000 per unit you have 
to build twelve thousand 
homes in Pelham in order 
to get to $12 million. You 
can't get there. If you built 
on every square inch, every 
square inch of Pelham, you 
can build 3,300 homes. By 
their own numbers. 

That's the projected— 
what's the term, maximum 

build-out? In 2030, some-
thing like that?

2041. In 2041, the max-
imum build-out is 3,300 
[more] homes. That's $3 
million. They said they have 
$12 million. Where? You're 
$9 million short. So either 
they have to take this num-
ber and multiply it expo-
nentially, which has never 
been approved, which has 
never been part of a pub-
lic process. Never has the 
building community seen 
that. So you're budgeting 
for something that doesn't 
exist. Then the other thing 
that I question, they show 
$15 million in land that they 
can sell. I'd love to know 
where this is, because their 
own audited statements say 
they have $12 million-worth 
of real estate to sell. And 
then this mythical budget 
or this budget they pre-
sented to Regional Council, 
it showed $15 million. And I 
guess my question there is 
simply, why would you not 
tell the Regional Councillors 
making a decision to borrow 
money on your behalf, the 
truth? 

Why do you doubt that 
the $15 million figure is 
correct? Or are you doubt-
ing that both figures may 
not be accurate? 

I just bought land for 
$160,000 an acre six months 
ago. It closed in Novem-
ber of 2016, seven months 
ago. And I paid $160,000 
an acre. So I would like to 
know where this piece of 
land is. I'd like to know how 
big it is. And I'll give you a 

rough idea of what I think 
it's worth. I could ask my 
appraisers what they think 
it's worth. I've got a fun-
ny feeling it isn't $12 mil-
lion, although that's what 
the audit statements say. 
And if that's what they say, 
fine. But they listed it as $15 
million, $3 million higher. 
So between the $9 million 
missing in the development 
charges, and the $3 million 
overvalue in the land, you're 
$12 million behind the eight 
ball on a $36 million build. 
Can't get there. Somewhere, 
they have to go back, and 
they've now borrowed $33 
million as of last night. In 
my opinion, you're $12 mil-
lion short. You already have 
the highest per-capita debt 
in the Region, higher than 
the top two municipalities 
combined. And now you 
pretty much know you have 
to add more debt because 
you can't finish building the 
thing you've got under con-
struction, because you spent 
part of the money and you 
overestimated your budget. 

The loan was also a factor 
in your coming forward?

It's one of the reasons I 
wanted to be on the agen-
da last night. One thing was 
because of the Audit Com-
mittee meeting that hap-
pened a month ago, where 
the Mayor of Pelham pre-
sented certain things that 
I found somewhat ques-
tionable. I hope I answered 
some of those last night. 
And then, I had also heard 
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If you've got a council that's too stupid or too blind to understand 
what they're doing, and you take advantage of them, 

there's nothing wrong with that. 
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The Voice covers stories big and small, publishes history, commen-
tary, reader letters, and reports on the actions of our elected representa-
tives without fear or favour.  All of this delivered weekly to your door.  
That’s our commitment.  Please help us achieve it, for less than a dollar 
a week. Thank you.

Three ways to subscribe

Visit or call our office. 
Last autumn we moved 
to 1428 Pelham Street, 
opposite Beamer's Hard-
ware in Fonthill.

Our hours are 8AM to 
2PM, Monday to Thurs-
day, closed Fridays.

Payment may be made 
by cash, cheque, or credit 
card.

You may also call us 
during these hours at 
(905) 892-8690 to pay 
by credit card.

1 In Person 2 By Mail 3 Online
Send us a cheque for 
$39.95, made payable to 
"The Voice."

You may use the coupon 
below, or just drop your 
cheque into an envelope. 
Be sure to include your 
full street address, with 
postal code.

Mail to:

The Voice
P.O. Box 1489

Fonthill, ON L0S 1E0

Please do not send cash.

Quick and convenient:  
simply visit the Voice 
website and pay securely 
using a credit card.

www.thevoiceofpelham.ca

Look for the VOLUNTARY
SUBSCRIPTIONS button 
at the top left of the home 
page:

VOLUNTARY 
SUBSCRIPTIONS

$39.95
including HST

We need your help.
Subscribe to the Voice.

For less than $1 per week, you'll 
help us continue to search 

for the truth. Your interests 
are our interests. 

We want to protect what 
you want to protect.

The Voice 1-YEAR VOLUNTARY SUBSCRIPTION: $39.95

First and Last Name

Delivery address with postal code

Credit card number      	 Type: ___Mastercard    ___Visa    ___AMEX    Other:

Credit card expiration date			   Credit card security code

Telephone number where you may be reached during the day

Email address (optional)   For our records only. 

Please mail completed form to:

The Voice
P.O. Box 1489

Fonthill, ON L0S 1E0

If paying by cheque, be sure to include it. Please do not send 
cash through the mail. Thank you for your subscription.
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*The expected dividend rate is calculated based on PenFinancial’s 2016 fiscal year. Niagara Shares will earn the same rate as all outstanding Class B 
Shares, Series 1 of the Credit Union. Niagara Shares are not deposits. Dividends are not guaranteed and may, but need not, be declared on an annual 
basis by the Board of Directors of the Credit Union in its sole and absolute discretion. The securities are not insured or otherwise guaranteed by the 
Deposit Insurance Corporation of Ontario or any similar public agency. There is no market through which these securities may be sold. Niagara Shares 
are only available by obtaining an Offering Statement, for which a receipt has been obtained from the Financial Services Commission of Ontario,  
that details all of the terms, conditions and risks of this investment. THIS IS NOT AN OFFERING STATEMENT.

Invest in your future. 
Invest in Pelham.
When you invest in Niagara Shares, you’re enabling PenFinancial to 
grow for all the right reasons – to support and guide more members, 
to open more branches, to employ more of your neighbours and to 
enhance some of our amazing community programs and initiatives. 
Niagara Shares are a unique and limited time investment opportunity, 
but the impact of your investment will last a lifetime.
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that Pelham was going in 
to borrow another $12 mil-
lion last night. Second draw. 
They borrow $21 million and 
their second draw was $12 
million. And that needed 
Council approval last night. 
And so I thought, "Well, if 
you're going to go borrow 
another $12 million, are you 
telling the truth this time?" 
So I don't know. We'll see 
once the paperwork on that 
comes out. 

The vote to approve that 
passed. Did you hope that 
your presentation would 
make a difference? 

They have to approve 
it. The Regional Council 
doesn't have a choice be-
cause the Town's already 
spending the money. They 
owe contractors. I'm pret-
ty sure Pelham could sue 
the Region if they didn't 
approve it because the first 
draw was approved. You 
were given an overall bud-
get. So if I'm Mr. Pelham, 
I'm saying, "Mr. Region, you 
approved $36 million. We 
drew down $21 million of 
that. We're under construc-
tion. We're spending and, 
all of a sudden, we need the 
next draw, the next $12 mil-
lion, and you say, ‘No.’ What 
do we do? Leave this hulk 
of a building half-built?” 
So I'm not disappointed 
because I expected it to be 
approved. What I think you 
have to look at is the vote. 
Not everybody voted to ap-
prove it because I think 
some flags were raised. I 
think, because some of the 
questions that were asked 
of me afterwards, like, "We 

didn't know this. We didn't 
know this. And we're con-
cerned now." A particular 
councilor came out to talk to 
me right after I walked out 
of the Council chambers and 
he said, "Wow, we just kind 
of automatically assume ev-
eryone's telling the truth 

and we just vote yes. We 
don't even question these 
things." He said, "We have 
to start questioning these 
things. We just  can't auto-
matically approve it. We're 
going to do a better job." 
And I’ve heard from others, 
a couple that I really never 
had any contact with or even 
know, and they said they 
had absolutely no idea how 
this worked or how this was 
done. They said, even parts 
of what I presented, they 
said, it's still confusing to 
them. They don't complete-
ly understand the printing 
of development charges 
and then how that actually 
works. So they were quite 
shocked by this. And I guess 
my comment back is, "Well, 
if you, the people that we 
entrust for your steward-
ship over these things, don't 

understand it, how does the 
public understand it?” I had 
text messages sent to me 
like, "What the heck? Why 
didn't you say something 
earlier?" I said, "Well, I've 
kind of been saying stuff for 
awhile." 

Where do you hope that 
this goes? 

Well, the problem is, I 
think the Town's spending 
money the taxpayer doesn't 
have. My serious concern is 
in the next five, eight years, 
the Town is going to  be 
facing a significant tax in-
crease. What I would hope 
comes out of this is that the 
entire East Fonthill sec-
ondary plan gets another 
look because this is not the 
only thing that's wrong. I'm 
telling you there's a lot of 
things wrong here. I'm not 
talking from a community 
perspective because com-
munities don't necessarily 
look at bottom-line dollars 
and cents — they proba-
bly shouldn't — but when I 
look at this strictly from a 
business model perspective, 
this model's broken. This is 
not sustainable. What Pel-
ham is building in East Pel-
ham, in East Fonthill, is an 
absolutely unsustainable, 
financially unsustainable 
community. The taxpayer 
cannot cover the cost of this 
thing. Even though the de-
velopers are going to build 
it and we're going to hand it 
over to them— if they stop 
building it on their own, 
that is. But the maintenance 
of this, what they're creat-
ing, is not sustainable. 

Well, I think that's a topic 
for a future conversation. I 
appreciate your time. 

Thank you.

CONVERSATION
continued from Page 14

I'm telling you 
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IN FEBRUARY 2015 there 
was an immense snow 
storm. Pelham woke up 

to the better part of 30 cen-
timetres of snow—school 
was cancelled, plows were 
outmatched, and I spent 
most of the morning help-
ing my father dig out our 
driveway and sidewalk. Typ-
ically, unexpected time off 
is spiritually uplifting, but 
on this particular day I was 
supposed to attend a concert 
in Toronto, and so I was less 
than enthused by the dump-
ing. 

Early that morning I re-
ceived a phone call from 
the friend with whom I was 
supposed to go to the show. 
The night before, his car had 
broken down, and he seemed 
more interested in staying in 
bed than in finding another 
method of transportation. 

I was in something of a 
quandary. Getting to Toronto 
in that weather was in itself 
daunting enough, but an-
other problem was that he 
had purchased the tickets, 
and technically he was the 
one who was required to pick 
them up at the box office. In 
the end, we decided that if I 
took his credit card and driv-
er’s license, the resemblance 
would probably be sufficient 
to fool the ticket attendant. 
And by the afternoon the 
snow had stopped and driv-

Finding Sixto 
"Sugarman" 
Rodriguez
BY SAMUEL PICCOLO 
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The Town’s efforts to arrive at a 
development plan for the current 
Pelham Arena site continued last 
Wednesday, with two meetings held 
at Pelham Fire Hall #1. The after-
noon event ran from 4-6 PM, while 
the evening session, which was bet-
ter attended, went from 6:30-8:30 
PM. To begin the evening meeting, 
the urban planning firm hired by 
the Town, the Planning Partner-
ship, outlined the process as it has 
occurred so far in front of 50 or so 

residents. 
In June, the firm held public ses-

sions in the Pelham Arena, where 
planners were present and devel-
oped sketches as input was given 
from Town residents. The Planning 
Partnership then distilled these 
sketches into five distinct plans, 
each containing some configuration 
of single-detached homes, town 
homes, and/or apartment complex-
es. These plans, said the Planning 
Partnership’s Donna Hinde, were 
then included in an online sur-
vey in July in which residents were 
encouraged to participate. Hinde 

specified that the survey had re-
ceived 120 responses.

The contention began here. 
“Only 120?” said Paul Bryant, a 

resident, “Out of 17,000?” 
Hinde bristled, saying that 120 

was actually a lot relative to how 
these surveys typically pan out. A 
few others in the crowd backed up 
Bryant, saying that they couldn’t 
access the survey.

Joe Bouchard chimed-in the from 
the back of the room. 

“Considering how many people 
are here tonight, I’m surprised that 
there were even 120.” 

The rest of the room muttered 
for a minute before Hinde brought 
their attention back to the presen-
tation. She continued to speak, but 
when she got to mentioning Haist 
Street, she mistakenly pronounced 
it “Heist,” as in robbery or rip-off.

“Excuse me,” said David Shat-
ford, a Fenwick resident sitting in 
the back. “It’s ‘Haist,’ not ‘Heist.’ 
Just so you know.” 

“Thank you,” Hinde said tersely. 
She pointed back the screen, and 

began outlining the five “explora-

Another round of Town meetings on Haist parkland plans

See ARENA Page 6
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Region requests Town to commission audit
Call for clarity bolstered by 

$50,000 offer to underwrite cost

The ongoing conflict be-
tween the Town of Pelham 
and those seeking to investi-
gate its finances continued on 
Monday at a meeting of the 
Niagara Regional Council’s 
Audit Committee. The com-
mittee, comprised of Regional 
councillors—including Mayor 
Augustyn—met for over two 
hours, most of which was 
spent discussing allegations 
made by developer Rainer 
Hummel regarding Town fi-
nancial practices.

Town solicitor Callum 
Shedden first took to the po-
dium to summarize a motion 
passed at the last meeting of 
Pelham Town Council. The 
motion stated that the Town 
would no longer participate in 
the Region’s review process 
because Niagara Region lacks 
jurisdiction over municipal 
finances. Shedden acknowl-
edged that Hummel was 

present, but said that Hum-
mel was “in the wrong room 
at the wrong meeting. He 
should be at the Town, where 
there is jurisdiction.”

Echoing the motion passed 
at Pelham Council's meeting, 
Shedden said that the Town 
would no longer “spend the 
time and money” required to 
defend itself. Part of that time 
and money has, no doubt, ac-
crued to Shedden and his law 
partners.

When asked by Councillor 
David Barrick why develop-
ment charge credits were is-
sued when the parkland was 
bought, Shedden declined to 
answer, saying that his re-
tainer for the day was merely 
to report Pelham’s motion to 
the Audit Committee. Barrick 
was not pleased. 

Barrick then asked Shed-
den which funds were repur-
posed to fund the IOUs of-
fered as development charge 
credits. Shedden replied that 

“the answers are there—you 
just have to look for them.” 

Councillor Bart Maves be-
gan to speak to the history of 
his concerns regarding Pel-
ham’s community centre fi-
nancing. As Maves spoke, Au-
gustyn said something that 

was barely audible. Maves 
stopped and addressed the 
Chair.

“[Augustyn and I] have 
sat near each other for a long 
time, and he knows that if 
there’s one pet peeve I have 
it’s nattering. He always has 

to natter,” Maves said.
“Stop nattering,” said 

Committee Chair Tony Quirk.
“I apologize,” said Augus-

tyn. 
“The member apologizes 

Mayor Augustyn at Monday's Audit Committee meeting in St. Catharines.  YOUTUBE SCREENCAP   

BY VOICE STAFF 

See AUDIT back page
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Large commercial building, over 4,500 sq/ft plus a full 
basement. This two story building has many uses. Tons of 
potential here with lots of incentives from the City of Welland. 
Available for immediate possession if needed. Call the Listing 
Agent for details or visit the website www.326king.com

326 King St., Welland  $239,000Please Drive carefully!CommerCial ProPerty! - 1450 Pelham St., Fonthill
$1500/MONTH
Prime downtown 
location for your 
business. Great 
exposure. Building 
has been given a 
face lift and unit 
is at street level. 

Unit has own washroom, other businesses include a 
ladies clothing store, investment office, barber shop and 2 
residential units. Space is approx 980 sq ft and available 
October 1st. Tenant pays own gas and hydro (by separate 
metre), as well as 20% of water bill. Call for details.

CommerCial ProPerty! - 200 FitCh St., Welland

Great location for this 
cute 1 1/2 story home 
situated on a large lot 
in northwest Welland. 
This home features 3 
bedrooms with one on 
the main floor, 1 bath, 

large eat in kitchen, dining room, living room and main floor 
laundry. Fridge and stove are included. Walking distance to 
churches, schools, shopping and amenities. Call for a private 
viewing today!

327 FitCh St., Welland  $239,000

Brand new listing… 
2142 Meadowbrook 
Lane in Burlington. 
This three bedroom 
two bath home is full 
of updates and ready 
for your admiration. 
Beautiful chef kitchen 

with walk-in pantry and access to rear yard oasis. Splish splash in 
your inground pool and enjoy your family gatherings in this amazing 
backyard. This home is move-in ready. Call for details or visit:  
www.2142meadowbrook.com 

2142 meadoWbrooK lane, burlington  $624,700
Once in a while PERFECTION comes 
along. Well, wait no more! With over 
2000 sq ft of finished living space 
this home is packed with pizzazz. 
Enjoy the large picturesque lot with 
in-ground pool, new privacy fence, 

freshly paved driveway and professional landscaping. Inside, be wowed 
from the entry as you enjoy a brand new open concept living room/dining 
room/kitchen. The custom kitchen has loads of cabinets, granite counter-
tops, and brand-new SS appliances. Retreat to your backyard oasis from 
your garden door in your kitchen and take a dip in the large pool. There 
are 3+1 bedrooms and 2 brand new baths. Downstairs enjoy your new 
family room with gas fireplace and wet bar. This home is priced to sell at 
$633,000. Come and see this amazing home! www.18stella.com

18 Stella St., Fonthill  $633,000

variOus uNiTs available FrOM 2,000 sq/ft  -  13,000 sq/ft. 
$8/sqFT base reNT + $6 TMi
Fantastic location for your business. Great exposure in Northwest 
Welland. Long standing strip mall. Commercial space available 
in busy plaza. Perfect location for medical offices, retail outlets, 
hair salons, nail salon, barber, etc. Unit has rear access door for 
unloading stock. Owner willing to provide three months free as an 
incentive (base rent only). Call for details.
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Forster said that on the 
previous Friday, two more 
employees at the NPCA, 
the manager of planning 
and the former acting CAO, 
“mutually resigned.” For-
ster implied that they were 
in fact terminated.

St. Catharines MPP Jim 
Bradley echoed Forster’s 
calls for provincial atten-
tion to the NPCA. Bradley 
asserted that the those 
who are publicly critical of 
the NPCA find themselves 
bullied and hounded, citing 
former NPCA board mem-
ber Bill Hodgson, who was 
first censured and then 
subsequently resigned. 
Bradley also suggested that 
Pelham’s Mayor Augustyn, 
widely perceived to be a 
Liberal,  was also the sub-
ject of bullying by regional 
Tories.

Niagara West - Glan-
brook MPP Sam Ooster-
hoff voiced his support 
for Forster’s request for 
accountability, though he 
cautioned Bradley against 
involving political parties. 
“I think that we do have 
to be careful about politi-
cizing this as a Tory-ver-
sus-Liberal or a Tory-ver-
sus-NDP situation. I have 
called for [accountability] 
in the NPCA as well.” 

Oosterhoff said that he 
would like to see the Audi-
tor General or an indepen-
dent auditor take up this 
file.  

Forster concluded debate 
on the matter by imploring 
Minister of Natural Re-
sources Kathryn McGarry 
to take action and appoint 
an independent auditor to 
investigate the NPCA. “I 
think the minister has the 
power to appoint a super-
visor to come in,” she said. 
“If she doesn’t, she should 
do it anyway. Something 
has to be done about this 
situation.”

Vanderhoek, for his part, 
was likewise troubled by 
the discussion of work-
place abuses, though he 
was hopeful that the addi-
tion of a Human Resource 
department to the NPCA 
would help address the 
problems. 

“They didn’t have an 
HR department until a few 
years ago,” he said. “And 
now that the employees 
have some unionization, 
hopefully the issues were 
just toes being stepped on 
during a transition peri-
od.” 

Nevertheless, Vander-
hoek maintains that the 
NPCA faces some structur-
al problems. It receives its 
funding partially from lev-
ies placed on towns in Ni-
agara, yet its board is made 
up of mayors and local 
councillors in those very 
areas that are to be levied, 
creating what Vanderhoek 
calls a clear conflict of in-
terest. He was unconvinced 
that this structure was re-
deemable. The NPCA may 
soon face the task of con-
vincing an auditor, too.

NPCA
continued from Page 18

all the time,” said Maves.
The developer Rainer 

Hummel then took the podi-
um. His initial presentation 
was brief, and concluded with 
his holding up what he said 
was a cheque for $50,000 to 
pay for a third-party audit of 
Pelham’s books. 

“I’m glad I don’t have a 
ten-minute limit,” Maves 
said, launching into a long list 
of questions, most of which 
concerned the presentation 
that Pelham CAO Darren Ott-
away made at the last Pelham 
Council meeting, a copy of 
which was included in Mon-
day’s Audit Committee agen-
da. Much of that presentation 
was “very denigrating” to 
Hummel, Maves said.  

“There’s truthiness in it,” 
Hummel said of Ottaway’s 
remarks, using the phrase 
popularized a decade ago by 
satirist Stephen Colbert to 
describe distortions based on 
half-truths. 

But Hummel stipulat-
ed that his allegations were 
questions, and included the 
words “may” and “question-
ably” because the Town had 
not released  documents that 
could confirm or refute his 
allegations. 

“The truth is fun,” said 
Maves. He asked Hummel 
whether he had any doubts 
over whether the develop-
ment charge credits were is-
sued.

“These were DC credits,” 
Hummel said, declining the 

cautious phrasing that his 
lawyers advised he use. 

“I’d prefer to be sued at this 
point,” he said, asserting that 
this would result in the pro-
duction of documents previ-
ously unseen. 

Maves moved on to the land 
that the Town bought, for 
which Hummel alleges far too 
much money was paid. The 
Town asserts that the land 
was appraised as parkland, 
and thus had to be appraised 
as fully serviced, something 
Hummel says should not have 
been done.

Councillor Tim Rigby asked 
why Hummel had not ap-
proached Pelham’s Town 
Council directly. 

“You certainly know when 
you’re not wanted,” said 
Hummel, and alluded to 
Council’s harsh treatment 
of Regional Councillor Bri-
an Baty when Baty called for 
an audit at a Council meeting 
earlier in the summer. 

Augustyn took the moment 
to “extend an invitation” to 
Hummel, and to Regional 
councillors, saying that he 
hoped no one would feel un-
welcome appearing in Pel-
ham Town Hall. Onlookers, 
comprised mostly of Pelham 
residents, guffawed. 

Finally, Barrick put forward 
a motion that received Hum-
mel’s comments and request-
ed that the Town of Pelham 
commission an independent 
third-party audit of its books, 
in conjunction with both the 
Audit Committee and with 
Hummel. 

Later, Barrick acknowl-
edged that it would be up to 

Pelham to determine whether 
such an audit would proceed. 
Since Hummel has offered 
to pay the cost, Barrick said, 
Pelham “really doesn’t have a 
rationale to not accept it, and 
if they don't accept it, then 
why? Is there something to 
hide?” 

Pelham residents in at-
tendance were pleased with 
the committee’s motion. Paul 
Bryant said that it was “good 
to see continued action on 
the matter,” and hoped that 
the audit would be done with 
“appropriate timeliness.” 

But the morning’s most 
interesting exchange came 
after the room had emptied. 
As Hummel prepared to leave, 
Augustyn approached and 
introduced himself. The two 
had never formally met. 

“We were very confused, 
because we’ve answered all 
these questions,” said Au-
gustyn. “We’ve been very 
straightforward, so we’ll be 
pleased to sit down with you 
at the appropriate time.” 

“I don’t think you’ve an-
swered them,” said Hummel. 
“The questions...what part of 
that land is park dedication? 
Are hazard lines being given 
as park dedication?”

“They’re not,” Augustyn 
said. Hummel listed off more 
inquiries regarding Summer-
sides Boulevard.

“So now you’re adding 
questions,” said Augustyn. 
“But that’s fine.”

“I’ve had those questions 
all along, but you get ten 
minutes to speak here,” re-
plied Hummel. “I could spend 
two hours on the questions.”

“Well then we’ll have to do 
that. And eat,” said Augustyn. 

“The very basic one is who 
pays $920,000 for a piece of 
land that you could’ve bought 
the day before for a lot less,” 
said Hummel.

“I don’t know where you’re 
getting the day before.” said 
Augustyn. 

The two argued over the 
facts for a minute. Hummel 
reeled off a litany of land pur-
chases and mortgages that he 
said that he’d researched.

“When did you give the 
three million in development 
charges to the Allen Group?” 
Hummel asked.

“In September of 2015, we 
set up the system for pur-
chasing the parkland,” Au-
gustyn said. “It’s all here. 
By-law 3650.” 

Hummel shook his head. 
Augustyn relented. 

“All right, then we’ll sit 
down, I’ll get staff in the 
room, and we’ll go through 
it all with you. But we’ve an-
swered all of the questions, 
as far as I’m concerned. 
I’m sorry you haven’t seen 
them.” 

“I have seen them,” said 
Hummel. “But that doesn’t 
answer the question.”

“Well you think it doesn’t, 
and I think it does. So let’s 
get to the bottom of it,” said 
Augustyn. As the two parted 
they seemed to agree to meet 
again. 

After Augustyn left the 
room, Hummel made an in-
delicate observation. Then, 
realizing that he had made it 
to a reporter, requested that 
it be kept off the record. 

AUDIT
continued from Page 1
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